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Bjgrn Maarud
CEO

Extensive experience as CEO and
Director over the last 35 years in
companies like Philips, Telenor, ABB,
Staples,Europrisand Bertel O.

Steen.

Chairman and board member of
several listed and PE / privately
owned companies.

Engineer in Cybernetics from Oslo
Metropolitan university and
Business Economy from BI,
Norwegian Business school.
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Henrik Hemmen
CTO

Responsible for technology
development since 2012.

Research of nanoparticles self
organization, transport through
porous media.

Ph.D. in physics from NTNU,
Norwegian University of Science and
Technology.

Harald Wahl Breivik
VP Sales

He has 20+ years experience from
projects, operations, manufacturing
and technology companies and has
held key roles within leadership,
business development, B2B sales
and commercialization of new
technology.

Harald joinedCondAligras VP Sales
in June 2021, coming from a
Managing Director role irPresens
AS.

Harald holds a MSc in Mech.
Engineering from NTNU, Norway.

Tom Hvammen
CFO

More than 15 years experience from
investment banking and
management consulting from SB1
Markets, Pareto, Bearing Point and
Microsoft.

He has an MSc in Industrial
Economics and Technology
Managmentfrom NTNU.
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Key takeaways

Licenseagreementsfull focus, prioritizingthree customers
Strong market pull and growing sales funnel

Business model securing high profitability
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CondAlignin Brief

/A CondAlign is a Norwegian disruptive materials technology based on
research frominstitute for Energy Technology (IFE)

A UniquelP protectedtechnology forconductive filmsthat can lead
heat, electricity or gases, securing significant competitive advantages

A Strongmarket demandfor CondAlign technolog§ with substantial
cost efficiency and significantly more effective

/\ Scalable andcost efficientmanufacturing process

A Investing incommercialisationof technologyd scaling up
international sales and marketing, investing in equipment and QA/QC

/A Working together with market leaders to develop products targeted at
large fast growingmarkets

A Capital lightlicensing business model securing high margins and
strong balance sheet

“*ConcAlign



Market
segments

Addressable
market sizes

Growth

Source:IDTechEX

Thermal Interface
Materials (TIM) for
electrical vehicle
battery packs

USD 3.0 billion

2030 estimate

22.0% CAGR

Anistotropic
Conductive Film (ACF)
for flexible and in
mold electronics

USD 1.0 billion

2030 estimate

11.2% CAGR
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Anisotropic Conductive
Film (ACF) for displays

USD 0.5 billion
2030 estimate

4.0% CAGR

Skin patches

USD 1.7 billion

2030 estimate

10.1% CAGR
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Products
Customer groupd TIM for EV, significant progress in product development (phase 2)

Customer groupd ACR for in-mold and flexible electronics, prototype imold planned

Customer groupd ACE for displays starting comprehensive development project

Market
Strong market pull for CondAlign technology

Initiated several new customer processes

Reviving skin patch product due to strong market interest

Organisation and capacity
Growing organisation, attracting highly qualified talents
Invested in lab and test equipmen® increasing capabilities
Designed and built CondAlign Remote Statiefirst unit ready to be shipped

1) TIM: Thermal Interface Materials
2) ACF: Anisotropic Conductive Film

Remote station

Align



Chapter 2 Business Overview



One platform technology for multiple product areas

- Plaformtechnology
.>

IP protected Commercialisation of products R&D

TIM: Thermal Interface Materials
2) ACF: Anisotropic Conductive Film

9 “*CondAlign



Platform technology explained

Creating directional paths through film materials
leading heat, electricity or gases

10 “*CondAlign



» We tailor-make conductive films for our technology
pa.rtﬁ’érs to develop breakthro*oducts




Selecting particles Selecting polymers Roll to roll
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Electricity Adhesiveness Rolko-roll
Heat Softness
Gases Thickness

Weight

Align



In-house and partner production
CondAlignin-house smaliscale production for samples and
product development
Large scale industrial production with partners

Technology tailor made for rotb-roll (R2R) manufacturing
Highspeed industrial production
Lowcost manufacturing method
Mature technology

Adaptable to existing production lines
Integrate CondAligndrop-in module

CondAligrproof of concept through installed pilot machine

Polymes
Particles

—
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Capital light and scalable business model

Licensebased business model Business model benefits

/\ Specific application area, market sector and duration /. Full focus onCondAligrcomparative advantages
A Initial minimum fees

/A Royalty based on revenue or production /\ Recurring revenue

A Low capex model with no investments in production equipment

Revenue stream prior to licensing A Quick market access through large partners with existing
A Feasibility studies and product development distribution networks
A Interim production and technology transfer /. High volume through multiple customers

CondAlign / Partners/customers \

14 “*ConcAlign
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12 patent families

9 granted
3 pending

G

55 patents
42 granted
9 pending

4 PCT

3,

Global
NO, AU, CN, JP, SG, US, EP

A Continuous patenting

A System of trade secrets
in place

A Patents valid until
2032-2039
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